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Buyer's Guide
A Walkthrough of the Home Buying Process, From Pre-Approval to Closing

Home, Wherever Life Takes You.

A practical guide to help buyers understand the steps, decisions, and details
that shape a confident home purchase from the first lender conversation to
the final signature.

Inside this guide

How to prepare financially, define your search, tour with purpose, make a strong offer, navigate inspections and
appraisal, prepare for closing, and move forward with a trusted team beside you.
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A Buyer Guide Built Around Confidence
Buying a home is personal. It is also a process with timelines, paperwork, decisions, and moving parts that can feel
overwhelming without the right guidance. Whether you are buying your first home, moving into more space,
downsizing, relocating, or looking for a property with land, the right preparation can help you move forward with
clarity.

At HECK, our approach is grounded in trust, local know-how, and team-driven service. We help buyers understand
what comes next, what questions to ask, and how to make decisions that fit both the property and the life they are
building.

In This Guide

01 Start With Pre-Approval

02 Define Your Search

03 Tour With Purpose

04 Make a Strong Offer

05 Navigate Contract to Closing

06 Prepare for Closing Day

07 The HECK Buyer Process
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SECTION 01

Start With Pre-Approval
A strong home search begins before the first showing. Pre-approval helps you understand your buying power and
gives sellers more confidence when you are ready to make an offer.

Connect With a Lender

A lender can review income, credit, debt, down payment,
loan options, and estimated monthly payment. This helps
you understand what price range is comfortable before
you begin touring homes.

Understand the Full Cost

The purchase price is only one part of the picture. Buyers
should also consider taxes, insurance, interest rate,
utilities, HOA dues, maintenance, closing costs, and
potential repairs or updates.

Review Loan Options

Conventional, FHA, VA, USDA, jumbo, construction, and
other loan types may fit different situations. Your lender
can help identify what works best based on your goals
and the property type.

Get a Pre-Approval Letter

When you find the right home, a current pre-approval
letter can strengthen your offer and help move the
process forward quickly.

Buyer takeaway

Pre-approval is not just about knowing a number. It is about entering the market prepared, realistic, and ready to act
when the right home comes along.
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SECTION 02

Define Your Search
A focused search saves time and helps you recognize the right fit faster. The goal is to understand what you need,
what you want, and where you have flexibility.

Build Your Search Foundation
Before looking at every available property, it helps to define the details that matter most. These priorities may evolve
as you tour, but they provide a helpful starting point.

● Ideal location, school district, commute, or neighborhood
feel

● Preferred price range and monthly payment comfort zone
● Home size, bedroom and bathroom needs, layout, and

storage
● Lot size, yard, garage, outbuildings, or acreage needs
● Condition expectations, renovation comfort, and move-in

timeline

● Must-have features versus flexible preferences
● Local amenities, recreation, walkability, privacy, or rural

setting
● Property type, including in-town home, rural residential,

acreage, or land with future build potential
● Potential resale considerations and long-term lifestyle fit
● Timeline for making a move and closing

Search With Strategy
In a competitive market, buyers benefit from more than automated alerts. A strong search includes local insight,
awareness of new listings, understanding of pricing patterns, and a clear plan for how quickly to respond when a
strong option becomes available.
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SECTION 03

Tour With Purpose
Showings are more than walkthroughs. They are opportunities to evaluate how a property lives, functions, and fits
your priorities.

Look Beyond the First Impression

Style and staging can create an emotional response, but
buyers should also look at layout, natural light, storage,
flow, condition, maintenance needs, and future usability.

Compare the Property to Your Priorities

A home does not need to be perfect to be the right fit.
Tour with your must-haves and flexible preferences in
mind so you can separate true deal breakers from items
that can be changed later.

Pay Attention to the Setting

Location, street feel, neighboring properties, access,
noise, drainage, lot shape, and surrounding land use can
all affect the long-term experience of living there.

Ask Good Questions

Questions about age of major systems, recent updates,
seller disclosures, utilities, HOA rules, rural water, septic,
wells, easements, or floodplain can help you understand
the full picture.

Think About Long-Term Fit

Consider how the home may serve you over time. Space
needs, maintenance, resale appeal, commute,
accessibility, and future improvements can all influence
the decision.

Move With Clarity

When the right property checks the most important
boxes, your agent can help you review value,
competition, timing, and offer strategy before you move
forward.

Touring question

Can you see this property supporting the way you live now, while still making sense for where life may take you next?
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SECTION 04

Make a Strong Offer
An offer is more than a price. It is a full set of terms that should reflect the market, the property, your financing, and
your goals as the buyer.

Review Comparable Sales

Recent sales, active competition, property condition, and
market pace help inform a realistic offer range.

Consider the Seller Situation

Timing, possession needs, offer deadline, included items,
and seller priorities may influence how an offer is
structured.

Balance Price and Terms

Earnest money, financing type, inspection timeline,
appraisal language, closing date, contingencies, and
personal property can all affect offer strength.

Protect Your Interests

A strong offer should still protect you. Inspection,
financing, appraisal, title, and other contingencies help
create a clear path for due diligence.

Respond Thoughtfully

Counteroffers and negotiations can move quickly. Your 
agent can help you understand options, evaluate risk, 
and communicate clearly.

Stay Grounded

It is easy to get emotional when a home feels right. Good
representation helps you pursue the property with
confidence while keeping your long-term interests in
view.

Offer principle

The strongest offer is not always the highest number. It is the offer that is clear, qualified, realistic, and aligned with what
the seller is likely to value.
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SECTION 05

Navigate Contract to Closing
Once your offer is accepted, the transaction enters a detailed phase. Your team helps coordinate timelines,
documents, inspections, lender requirements, title work, and communication.

This stage can feel busy, but each step has a purpose. The goal is to confirm the property condition, finalize financing,
review title, and prepare all parties for a smooth closing.

Earnest Money & Contract Timelines

After acceptance, earnest money is typically delivered
according to the contract, and key dates begin. These
may include inspection, appraisal, financing, title, and
closing deadlines.

Inspections & Due Diligence

Buyers may schedule a general home inspection and
other specialty inspections as needed. For rural
properties, this may include septic, well, termite,
outbuildings, fencing, ponds, or other property-specific
items.

Repair Requests or Negotiation

If concerns are discovered, buyers may choose to
request repairs, credits, price adjustments, further
evaluation, or proceed as-is depending on the contract
and situation.

Appraisal & Loan Processing

The lender orders an appraisal and continues reviewing
financial documents. Prompt responses to lender
requests help keep the file moving toward final approval.

Title Review

The title company reviews ownership, liens, easements,
legal description, taxes, and other recorded matters so
clear title can be transferred at closing.

Insurance & Utilities

Buyers will need to secure homeowners insurance and
prepare for utility transfers before closing. Rural or
acreage properties may require extra coordination for
propane, rural water, trash, or internet.
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SECTION 06

Prepare for Closing Day
As closing approaches, the focus shifts to final approval, final walkthrough, funds, signatures, and possession.

Your lender, agent, and title company will help confirm what is needed before closing. The more responsive and
organized everyone is, the smoother the final days tend to be.

● Review the Closing Disclosure with your lender
● Confirm wiring instructions directly with the title 

company before sending funds
● Schedule the final walk-through
● Confirm insurance is active for closing

● Prepare a valid photo ID for signing
● Coordinate utility transfers and moving logistics
● Ask final questions before closing day
● Understand when possession will officially transfer

Closing reminder

Never rely on emailed wiring instructions without direct verification by phone with a trusted title company contact. Wire
fraud is a real risk in real estate transactions.
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SECTION 07

The HECK Buyer Process
Buying a home takes preparation, perspective, and steady communication. Our process is designed to help buyers
move forward with clarity from the first conversation to the final signature.

Prepare

We help you connect the early pieces: lender readiness,
search priorities, timeline, and what to expect in the
process.

Search

We help you evaluate listings, understand neighborhoods
and property types, and focus your attention on homes
that fit your goals.

Offer

We guide offer strategy with market context, property 
insight, contract terms, and clear communication 
through negotiation.

Close

We help coordinate inspections, deadlines, title, lender
steps, walkthrough, and closing details so you can move
forward with confidence.

At HECK, we believe buyers deserve more than access to listings. They deserve a team that helps them ask the right
questions, understand the details, and make decisions with confidence. Whether you are buying your first home, your
next home, or a property with room to grow, we are here to help you find home, wherever life takes you.

Clear Guidance.
Local Know-How.

A Team Working for You.

Ready to start your home search?

Whether you are getting pre-approved, narrowing your search, or ready to tour homes, HECK is here to help you take
the next step with confidence.

Heck Real Estate
3200 Haskell, Suite 130

Lawrence, KS 66046

heckrealestate.com
785-917-5700




